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This document is for information purposes only and does not constitute or form part of any offer or invitation to sell or the solicitation of an offer or invitation to purchase or

subscribe for any securities of MicroPort Scientific Corporation, and no part of it shall form the basis of, or be relied upon in connection with, any agreement, arrangement,

contract, commitment or investment decision in relation thereto whatsoever.

FORWARD-LOOKING STATEMENTS

Some information contained in this presentation contains forward-looking statements. These forward-looking statements include, without limitation, those regarding our

future financial position, our strategy, plans, objectives, goals and targets, future developments in the markets where we participate or are seeking to participate, and any

statements preceded by, followed by or that include the words "believe", "intend", "expect", anticipate", "project", "estimate", "predict", "is confident", "has confidence" and

similar expressions are also intended to identify forward-looking statements. Such statements are based upon the current beliefs and expectations of MicroPort’s management

and are subject to significant risks and uncertainties. MicroPort Scientific Corporation undertakes no obligation to update any of the statements. These forward-looking

statements are not guarantees of future performance and are subject to risks, uncertainties and other factors that could cause actual future results to differ materially from

current expectations include, but are not limited to, general industry and economic conditions, PRC governmental policies and regulations relating to the medical device

manufacturing industry, competition in the medical device manufacturing industry, our ability to develop new products and stay abreast of market trends and technological

advances, our goals and strategies, our ability to execute strategic acquisitions of, investments in or alliances with other companies and businesses, fluctuations in general

economic and business conditions in China and other countries that MicroPort operates in.

CONFIDENTIALITY

This presentation is confidential and may not be reproduced, redistributed or passed on, directly or indirectly, to any other person or published, in whole or in part, for any

purpose.

Disclaimer
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2017 Result Highlights

Financial Results(YoY % Growth)

Business Segment Revenue (YoY % Growth)

$165.6M
+21.5%

$224.6 M
+7.3%
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2017 Product and Pipeline Progress
• Procotyl™ Prime Acetabular Cup 

System

• EVOLUTION™ Revision Tibial
System

• Medial-Pivot Knee System 
demonstrates its excellent clinical 
outcomes for both satisfaction 
(95%) and survivorship (98.8%) at 
17 years. Longest clinical data for 
knee products with this high 
survivorship rate.

Ortho

•Firefighter™ PTCA Balloon Catheter

•Outstanding results of Target AC clinical 
trial with 99.9% strut coverage rate; 
excellent results of Target I clinical trial 
with zero Def/Prob stent thrombosis at 5 
years

•Firehawk™ gained regulatory approval in 
Mexico, Kazakhstan, South Korea and 
Aruba

•Firefighter™, Foxtrot™ Pro & Foxtrot™ NC 
gained regulatory approval in India 

•Firehawk™ Target MR started enrollment

•Firesorb™ received promising 1 year 
follow-up results in FUTURE I Trial. 
FUTURE II started patient enrollment in 
August.  

Cardio

• Reewarm™ Peripheral Balloon 
Dilation Catheter

• Castor™ Branched Aortic Stent 
Graft and Delivery System

• Talos™ Thoracic Stent Graft 
System

• Minos™ Ultra Low Profile AAA 
Stent-Graft System

• Altura™ Endograft System

• Hercules™ Series Products gained
regulatory approval in Colombia 

Endo

•FireMagic™ 3D Ablation Catheter

•PathBuilder™  Transseptal Guiding 
Introducer and Needle

•OptimAblate™ Irrigation Pump

•RhythmWatch™ Single lead ECG Recorder

•Flashpoint™ Renal Artery RF Ablation 
Catheter

•Contact Force Sensing RF Ablation 
Catheter

•FireMagic™ Cardiac RF Ablation Catheter 
and EasyFinder™ Fixed Curve Diagnostic 
Catheter gained regulatory approval in 
South Korea

•FireMagic™ Catheter and other 4 
products  gained  regulatory approval in 
Thailand

EP

• APOLLO™ in large sizes

• Tubridge™ Vascular 
Reconstruction Device

• Vertebral Artery Stent

Neuro

• VitaFlow™ (TAVI) completed one-
year clinical follow-up with 
promising clinical data

Structural 
Heart

•Rega™ Family Implantable Pacemakers -3
series (Orchidee™, Trefle™, and Rega™) with 8 
models- are the first domestic PM with world-
class quality

•Self- developed BonaFire™ pacing leads 
completed clinical follow up in China

•In-house-developed Pacing System Analyzer 
CompassAnalyzer™ completed pre-market 
clinical trial in China

MSC

CFDA Approval

CFDA Green Path

USFDA Approval
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2017 Financing and Investment

Strategic Development - Positioning for Long-term Success

Acquisition

Strategic 
Partnership

Quotation

Acquired LivaNova’s CRM Business  for $190 
million* 

 Strengthen leadership position in 
cardiovascular device market in China

 Develop the most advanced domestic CRM 
Business  in China

 Accelerate the time to market for CRM 
devices in China

 Increase operational scale in Europe 

Endo attracted well-known financial investors 
and achieved a premium valuation of RMB 1.85 
billion. MicroPort now holds 61.79% equity 
interests in MicroPort Endo.

CardioFlow attracted well-known financial 
investors and achieved a premium valuation 
of RMB 2.1 billion. The 1st project at clinical 
trial stage well recognized by capital market. 
MicroPort now holds 67.83% equity 
interests in MicroPort CardioFlow.

MicroPort EP was quoted on the NEEQ on 
August 15, which is expected to provide a good 
platform for EP’s financing and to reflect the 
fair value of our EP business. MicroPort now 
holds 81.93% in MicroPort EP.

Strategic 
Partnership

*Subject to the approval of Extraordinary General Meeting
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Consolidated Financial Performance
Revenue Gross Profit Margin

Operating Expenses Net Profit Attributable to Equity Shareholder

Group revenue up 15% excl. FX, 14% as reported 

Net profit  attributable to equity shareholder up by 33%Percentage of sales improved by 4 percentage points

Gross Margin improved by 2 percentage points

210 224

180
220

2016 2017

Non-Ortho

Ortho

390

+7%

+24%

444+15%

70%

72%

2016 2017

2 percentage points 

150 155

95 108

63% 59%

2016 2017

Non-Ortho

Ortho

% of sales

+3%

+14%

245
263+7%

(28) (21)

42 40 

2016 2017

Non-Ortho

Ortho

14.1 18.8

+33%

All Growth Rate and Historic Revenue Numbers Adjusted to Exclude Foreign Exchange Impact
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Operating Expense

Sales and Marketing Expenses Administrative Expenses Research and Develop. Expenses

 Percentage of sales ↓ 1.9 
percentage points

 Increased by 9.3M

• Increase in sales bonus; 

• Increase in admission fees and             
other expenses for broader 
participation of industry 
conferences and events

 Percentage of sales ↓ 1.5 
percentage points

 Increased by 2.6M

• Increased in reward under 
the share option scheme 
and share award scheme

 Percentage of sales ↓ 0.2 
percentage points

 increased by 6.3M

• Increased investment in 
the on-going R&D projects 
and the newly kicked off 
R&D projects

128.5 137.8 

32.9%
31.0%

2016 2017

S&M % of sales

7%
64.2 66.8

16.5%

15.0%

2016 2017

G&A % of sales

4%

51.9 58.2 

13.3% 13.1%

2016 2017

R&D % of sales

12%

All Growth Rate and Historic Revenue Numbers Adjusted to Exclude Foreign Exchange Impact
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6.2% YOY Highest Revenue Growth in Decade
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1. Orthopedics Business - Non China

Revenue Revenue by Geographic Areas

 Revenue: 211m, 6.2% YOY ↑
2nd consecutive year of positive growth 
highest revenue growth in a decade

 Robust growth driven by:
 Executed on all defined sales drivers: Brand and Sales channels/coverage 
 Increased focus on training and medical education
 Launch of targeted products across international markets
 Significant focus on talent retention and development.
 positive contribution of celebrity endorsement

 GPM: improved from 61.8% to 65.1% , mainly due to
 Reduced unit product cost by more focus on manufacturing efficiencies, reduction of 

waste, improved sourcing
 Profitability-geared sales strategy: more profit-driven product mix and geographic mix

 Successful new product campaigns
 Evolution™ Revision Tibia System launched in US
 Global commercialization of Procotyl™ Acetabular Cup System

Highlights

302 270
225 206 197 199 211 

-11.0%
-16.5%

-8.5% -4.1% 1.0% 6.2%

-100.0%-95.0%-90.0%-85.0%-80.0%-75.0%-70.0%-65.0%-60.0%-55.0%-50.0%-45.0%-40.0%-35.0%-30.0%-25.0%-20.0%-15.0%-10.0%-5.0%0.0%5.0%10.0%15.0%

0

100

200

300

400

500

600

2011 2012 2013 2014 2015 2016 2017

坐标轴标题
Revenue Growth Rate

Under Wright Under MicroPort

88 

59 

29 23 

97 

59 

31 24 

US EMEA Japan others

2016 2017

US core ↑ 10.5%
3~4 times of US 

market growth rate

EMEA Subs 
France ↑11% and 
Germany ↑11% 

Japan ↑9.3% 
reversing ~5 years of 

declining revenue

The second consecutive 
year of positive growth

Latin America ↑ 6.1%
Australia ↑10.3% 

GP Margin

202016
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12

99

168

225

7 20
38

2014 2015 2016 2017

Hospital Coverage

SuperPath

Evolution
1332

1549

2016 2017

SuperPath™ Surgical Cases

China Ortho Recon:
• Revenue: 12.3m, 31.9% YOY ↑, driven by
 Knee product ↑78% YOY
 Evolution™ revenue↑136% YOY
 Expanded market with 87 new hospitals penetrated

Knee Strategy ：
• Expand market share by entering top 10 hospitals with 

highest number of surgical cases in China
• Increased number of surgical cases in every covered 

hospitals
• “Medial Stability” marketing campaign for better 

understanding of product strengths.

Hip Strategy:
• Maintain and strengthen “SuperPath™” approach
• Parallel promotion of “DAA” another minimal invasive 

approach which is well accepted in the market
• Product upgrade to enrich product portfolio

Global Supply Center (“GSC”):

• Continued to lower the capex of orthopedic business
• Contribute to the optimization of operational expense

Spine and Trauma (“S&T”):
• Business rebranding 
• Increased emphasis on spine products
• Product portfolio adjustment 
• New market strategy well accepted by market

Surgical Instrument:
• Multiple newly developed instruments, especially 

instruments for Evolution™
• Effective on promoting cost savings and profitability

Revenue 

第二级

第三级

第四级

第五级

2017 SuperPathTM and EvolutionTM

9.4
12.3

1.1

1.110.5

13.4

2016 2017

 China Ortho Revenue

Spine & Trauma

OrthoRecon

USD: million

28.3%

1. Orthopedics Business - China

All Growth Rate and Historic Revenue Numbers Adjusted to Exclude Foreign Exchange Impact
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Domestic Business International Business Global Revenue

Global Revenue : 22% ↑; Domestic DES: 20% ↑; Overseas DES: 25.1% ↑

Domestic Sales Growth by Products

 Revenue: 21.5% YOY ↑
 Domestic Stent sales: 20.0% YOY ↑, way above market average growth rate

 FirehawkTM : 61.1% YOY↑
 Firebird2TM : 9.0% YOY↑
 Balloon Products: 51.7% YOY↑

 Hospital Coverage:. 
 FirehawkTM covered 524 hospitals, 58% YOY↑
 Firebird2TM covered 1380 hospitals, 10% YOY↑

 Sales mix: 
 Revenue% of FirehawkTM in DES is 28%, 7 percentage point YOY ↑
 Sales units% of FirehawkTM in DES is 18%, 6 percentage point YOY ↑

 “Fei Yan” Project: penetrated 133 hospitals in rural areas, 58% YOY↑
 Clinical:

 5 years result of Target I clinical trial shows the five-year thrombosis rate of 
FirehawkTM is zero

Revenue of Cardiovascular Business

Highlights

2. Cardiovascular Business

Revenue% of FH in FB2+FH Sales units% of FH
in FB2+FH   

11%

21%

28%

2015 2016 2017

7 percentage point 

7%

12%

18%

2015 2016 2017

6 percentage point 

Performance of DES in Domestic Market

106 98 85 94 97 104

3
12 26

41110 105 97 
117 

128 
154 

2012 2013 2014 2015 2016 2017

FB2 FH others Revenue

All Growth Rate and Historic Revenue Numbers Adjusted to Exclude Foreign Exchange Impact
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Promising Results of Target AC Clinical Trial

New Countries & Distributors Development Highlights

 Overseas DES revenue: 25.1% YOY↑, of which FirehawkTM 53.3% YOY↑

 Great performance in India with DES sales grew 509%

 FirehawkTM commercially available in 32 countries, and obtained regulatory 

approvals in Mexico, South Korea, Aruba and Kazakhstan in 2017

 Firefighter™, Foxtrot™ Pro & Foxtrot™ NC gained regulatory approval in India 

 3-month OCT follow up data of Target AC clinical trial: 

 The mean neointimal thickness was 75.5μm

 Percentage of malapposed and uncovered struts is 0.0%







USD: million
USD: million 
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Sales Growth by Products

 Revenue:  54.7% YOY↑, of which

 APOLLO™ revenue 35.6% YOY ↑

 WILLIS™ revenue 52.0% YOY↑ 

 Rapid revenue growth driven by:

 Competitive product performance

 Dominated market share in China

 Increasing number of thrombectomy procedures in the market

 Hospital coverage:

 APOLLO™ covered 771 hospitals, 130 newly entered

 WILLIS™ covered 342 hospitals, 79 newly entered

Revenue

Highlights

4. Neurovascular Business

Pipeline -- Full range of solutions

第二级

第三级

第四级

第五级

2.0 2.6 3.1 
4.3 

5.8 
7.3 

8.7 

13.5 

2010 2011 2012 2014 2014 2015 2016 2017

Revenue

55%

5.9

2.7

8.0 

4.1 

APOLLO™ WILLIS™

2016 2017

Ischemic Hemorrhagic
36% 52%

Product Name Q1 2018 Q4 2018 Q3 2020

Tubridge™

Clot Retrieval 
Device

Vertebral artery 
stent

Q4 2020

Coils

2017

APOLLO™  in large 
size

CFDA Approved On track for CFDA Approval

All Growth Rate and Historic Revenue Numbers Adjusted to Exclude Foreign Exchange Impact
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Sales Growth by Products

 Revenue: 39.0% YOY↑, driven by rapid market development

 Domestic revenue: 36.2% YOY ↑

 Overseas revenue: 65.1% YOY ↑

 Rapid revenue growth driven by:

 Superior quality of  in-housed developed products

 Achievements in expanding market

 RhythmWatch™ Single-lead ECG Recorder is the 1st product to gain CFDA Approval 

according to the newly implemented Registration Policy.

 EP product coverage:

 In China: covered 281 EP clinical center  31% YOY ↑

 In overseas market: available for sale in 9 countries, 5 more than 2016

Revenue

Highlights

5. Electrophysiology Business

EP Pipeline 

第二级

第三级

第四级

第五级

0.2 0.8 1.4 
2.7 3.7 4.7 

6.1 
8.3 0.6 

0.6 
0.7 

1.1 

2010 2011 2012 2013 2014 2015 2016 2017

Domestic International

Total: 39% ↑; Domestic: 36% ↑; Overseas: 65% ↑

Product Name Q2 2017 Q4 2017 Q2 2018

OptimAblate™

ColumbusTM

(2nd generation )

FireMagic™ 3D 
Ablation Catheter 

2019

RhythmWatch™ ECG 
Recorder

OptimAblate™
RF Generator

CFDA Approved On track for CFDA Approval

PathBuilder™ 
Transseptal Guiding 

Introducer and needle

3.1 

1.2 
0.9 

1.6 

4.4 

1.4 1.2 

2.4 

RF Diagnostic Catheter-
quadrupole

Diagnostic Catheter-
ten pole

others

2016

2017

44%

3D RF

17% 33% 44%

All Growth Rate and Historic Revenue Numbers Adjusted to Exclude Foreign Exchange Impact
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6. Achievements Gained by MicroPort China JV

Made-in-China
• Jun. 27th, 2015, opening ceremony of 

MSC manufacture facility
• Aug. 31st, 2017, CFDA approval of 

Rega™ pacemaker family
• Dec. 22nd, 2017 official launch of 

Rega™
• March 2018, first implant completed

Serve China
• Feb. 2015, Sales & Marketing team 

established
• About 3,000 pts served within 3 years
• 120% growth on an annual basis
• Actively participating academic events
• Promoting Sorin technologies and 

Rebuilding brand

Innovated-in-China
• May 2015, initiated E-ID system 
• Nov. 2016, follow up completed for of 

BonaFire™ passive leads FIM study 
• Sep. 2017, enrollment completed for 

the CompassAnalyzer™ pre-market 
study

• Nov. 2017, CompassAnalyzer™  
registration submission

• Dec. 2017, RAS prototype completed

Rega™ Family Pacemaker                               

1st Domestically Made PM with world class 

quality

• Unique Physiological pacing;
• Highest battery life/ volume 

ratio;
• Automates the management 

from  implant surgery to 
home;

• Longest EGM Storage

7 Series Rega™

5 Series Trefle™

3 Series Orchidee™

• Product price materially more 
affordable than MNC 
products

Domestically made 
with lower price

World-class quality 



1 Annual Results Highlights

2 Financial Review

3 Business Review

4 Outlook

5 LIVANOVA CRM Acquisition



March 27, 2018 2017 Earnings release 21

Outlook 2018 to 2020
Continuous Product Pipeline Fueling Long-term Growth

Orthopedics

Cardiovascular

Endovascular

Electrophysiology

Neurovascular

Surgical Robot

MicroPort 
Sorin CRM

Domestically made knee 
system

Domestically made hip 
system

Domestically made 
surgical instrument for 
knee system

Domestically made 
surgical instrument for 
hip system

VitaFlow™
Transcatheter Aortic 
Valve (TAVI) CFDA

Firehawk™
Plus CFDA

Firefighter™ NC CE Firefighter™ NC CFDA VitaFlow™ R Transcatheter Aortic 
Valve and Re-
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1. History of LivaNova CRM Business

1981 2002 2008 2014

Launched world’s 1st

microcomputer 
within a Pacemaker

1st implant of PARADYM SONR 
8770  for continuous 
hemodynamic adjustment of 
CRT

Developed the 1st sensor to 
optimize AV&VV delay

Chinese JV with MIcroPort founded

1977 2001 2007 2013

Launched the world’s 
smallest dual chamber 
pacemaker

Sorin acquires ELA Medical
Launched auto MRI and Sleep Apnea 

Monitoring in pacemaker portfolio

1988

Launched 1st dual chamber pacemaker

（CHORUS）
2003

Launched the 1st pacing mode to 
maintain 99.9% intrinsic 
conduction

2011

Launched PARADYM RF SonR

2015

• Sorin & Cyberonics
merge to form LivaNova

• Europian and Japanese 
launch of PLATINIUM ICD 
& CRT-D

• Launched KORA250 and 
REPLY CRT-P

1990

• World’s first dual chamber 
defibrillator implant

• 1st implant of a biventricular pacing 
system

• Launched dual sensor rate response 
in pacemaker

2005

Introduced the world’s smallest ICD

(OVATIO)

2012

Launched SmartView remote 
monitoring system and PARADYM 2

2017
Acquired by 
MicroPort*

~ US$1 billion of investment and >1 million patients implanted globally over nearly 4 decades.

*Subject to the approval of Extraordinary General Meeting
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2. Complete Product Portfolio

Bradycardia Heart Failure Tachycardia

Pacing

Resynchronization

Defibrillation

Low Voltage High Voltage Leads/Other

Products

Diseases

Therapy

Selected 
Product 
Features

• Unique size and longevity
• Full-body MRI solution with 

AutoMRI mode
• Clinical benefits of SafeR

(HF prevention in Brady 
patients)

• Sleep apnea diagnostic 
capabilities (SAM)

• World’s longest projected longevity
 14.3 years (VR)

• Best- in – class size and shape
 31.2cc, 
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3. CRM Market Overview

Global  CRM  Market

第三级

第四级

第五级

China CRM Market

第二级

第三级

第四级

第五级
35%

2%

33%

30%

Pacemaker

CRT-P

ICD

CRT-D
0

200

400

600
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Appendix I- Consolidated Income Statement

Revenue 444,190         389,921         14.0%

Cost of sales (125,793)        (118,243)        6.4%

Gross  profit 318,397         271,678         17.2%

Other revenue & net gain/(loss) (2,540)            20,677           -112.3%

Research and development costs (58,150)          (51,897)          12.0%

Distribution costs (137,766)        (128,464)        7.2%

Administrative expenses (66,804)          (64,245)          4.0%

Other operating costs (5,276)            (1,818)            190.2%

Operating Profit 47,861           45,931           4.2%

Finance costs (13,489)          (16,704)          19.2%

Gain on disposal of subsidiaries 6,531              N/A

Share of losses of JV and associates (10,535)          (3,941)            167.3%

Profit before taxation 30,368           25,286           20.1%

Income tax (13,417)          (10,217)          31.3%

Net profit 16,951           15,069           12.5%

Profit attributable to equity shareholders 18,823           14,141           33.1%

(USD '000) 2017 Flux %2016





Appendix III - Condensed Consolidated Cash Flow Statement




